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Fredrik Olofsson new Sales Manager for Enviro

Enviro’s new Sales Manager Fredrik Olofsson first caught sight of the Gothenburg company
through the partnership with Volvo Cars. With over 20 years of experience in sales of polymer
products, his aim is to increase the number of industries and applications in which Enviro’s circular
material can be an alternative to fossil raw materials.

- I've been working with the automotive industry for a long time and | know that a quality
approval from a company such as Volvo has great value and shows you’re on the right track. This is
a unique opportunity for me to combine my experience in polymer products with Enviro’s focus on
environment and sustainability, says Fredrik Olofsson.

During his first month as Enviro’s
Sales Manager, Fredrik Olofsson has
gained knowledge about the v\
company’s work processes, patented \\
technology and recycled products. N
The next step is to compile
documentation from the various
testing processes and partnerships.

— Enviro has for many years built
relationships and conducted quality
tests with different actors in
different industries. By compiling
these data, we can provide a
complete picture of both the
technology and the quality of the products.

Fredrik Olofsson, Enviro’s new Sales Manager

Apart from Enviro’s major advances in both their pyrolytic technology and recycled materials, the
focus on sustainability and circular economy are factors that attracted Fredrik Olofsson.

— Enviro has great opportunities to influence different industry sectors and the society as a whole
from a sustainability perspective. For me, that’s very stimulating.

In addition to the tyre industry, Enviro has long-standing dialogues with companies in several other
industries, such as the mining and energy sectors.

— The tyre and automotive markets are primary segments for Enviro, but it is important to show that
the recycled materials meet quality requirements in for example the construction industry and in
general merchandise, where large amounts of standard rubber products are used, says Fredrik
Olofsson.

— With Fredrik onboard, we double our sales efforts. Enviro is in an ideal position to strengthen its
market focus, says Thomas Sorensson, CEO of Enviro.

Enviro is an environmental company that offers profitable recycling of tyres and provides processed materials, primarily to the rubber
industry. The company sells complete environmental plants to industrial investors and also runs its own plant for worn-out tyres in
Asensbruk, Sweden. Enviro was founded in 2001 and has its head office in Gothenburg; it has 20 employees and is listed on the Nasdaq
First North with Mangold Fondkomission AB as certified advisor. www.envirosystems.se
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For further information, please contact:
Thomas Sérensson, CEO Enviro, tel: +46 (0)735-10 53 43, thomas.sorensson@envirosystems.se
Stig-Arne Blom, Board Chairman Enviro, tel: +46 (0)705-25 16 15, stigarne@blom.pp.se

Scandinavian Enviro Systems AB
Regnbagsgatan 8C

SE-417 55 Gothenburg
info@envirosystems.se
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